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Pe3yJIbTaTLI Oﬁy‘leHI/IH Mo TMCIHUILINHE:

Kon pesynbrara

Pesynprar 00yueHus (BBITYCKHUK JOJDKEH OBITH TOTOB)

P3 [IpumensTh npodeccuoHaIbHble 3HaHUS B 001aCTH MH(OPMATMOHHO-aHAJIMTHYECKOM 1A TeIbHOCTH

P6 CucreMaTU3upOBaTh U MOJTYYaTh HEOOXOAMMBIC JaHHBIE JIJISl aHAIHU3a IS TEILHOCTH OTPACIIU, OIICHUBATh BO3JICH CTBUE
MaKpOIKOHOMHYECKOU Cpebl Ha PYHKIIMOHUPOBAHKE MPEATIPUATHI OTPACTU, AHAIM3UPOBATh MTOBECHUE
noTpeduTenel Ha pa3HbIX TUIIAX PHIHKOB U KOHKYPEHTHYIO cpeny oTpaciu. Pa3pabaThiBaTh MapKETHHTOBYIO CTPATETUIO
OpraHu3alHil, INIAHUPOBATh U OCYIIECTBISATh MEPOIPUSATHS, HAIIPABJIECHHBIE HA €€ PEaTU3aALUIO

P10 AKTUBHO BJIaJIeTh MHOCTPAHHBIM S3BIKOM Ha YPOBHE, MO3BOJISAIONIEM pa3paldaThiBaTh TOKYMEHTAIUIO, MPE3EHTOBATDH

pe3ysibTaThl IpodeccuoHalbHON NesSTENbHOCTH
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pPa3  |lexums 1. Essences and types of the international| 4 OCH 1
PJI6 |marketing
PII10  |MIpaxruueckoe 3amstue (cemunap 1) 2 JOIT 3
CPC 4 OCH1
Jexmms 2. Ways of presence of firm abroad 2 JIOIT 3
P/I3
PJI6 [MpaktHyeckoe 3aHsTHE (ceMuHap 2) 2 JOIT 3
CPC 4 OCH 1
Jlexmus 3. Assessment and choice of a foreign market 2 20 20 JOI1 3 |1P3
PJ16
Ipaktuyeckoe 3aHsTHE (ceMUHap 3) 2 J0I12
CPC 4 OCH 1
pa3  |Jlexunms 4. Features of advance of goods in the international| 2 OCHI [MP1 |BP1
P6 |marketing
P10 |Mpaxtedeckoe 3ansaTue (cemunap 4) 2 10 10 JOIT 1 |1P2
CPC 4 JIOII 2 |1P3
PJ3  |lexmmn 5. Risks and factorsof increase of competitiveness| 2 HP1
P16 |of the organization in the international marketing
PNI10  |Mpakruueckoe 3anstie (cemunap 5). 2 15 15 OCHI1 |1P2
CPC 4 JOIT 1
PI3  |Jlexmms 6. National features of negotiating with foreign 2 OCHI |1P1
PJI6  |partners
P10 [MpaktHyeckoe 3aHsTHe (ceMUHap 6). 2 JOIl1 [1P2
CPC 6 OCH1
PI3 |Kondepenu-uemeas 1
P16  |Kondepenus
PJI10  |Konrposmpyromme meponpustus (LIOKO)
CPC
10- PA3  |Jlexuus 7. Features of the international marketing in OGB 2 JI0I13
18 PJI8  |(oil gas branch)
PJI10 [pakTrueckoe 3aHsTHe (ceMuHap 7). 4 15 15 OCH3
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P/I6  |KoHudepenims
P10  |Kourposmpyrouue meponpustus (LIOKO) 10 10
CPC
KoHCyIbTaIlIMOHHOE 3aHsTHE
Bcero mo KOHTPOJIbLHOI TOUKe (aTTecTaluu) 2 20 40 60
3auétr/Ang. 3aué1/IK3ameHn 40
OG1mii 06eM padoThI MO ANCIHUILIHE 32 [ 32 |2 [ J4] | | | 100
* 3aMOITHSETCS TOJBKO B TEX CIydasix, KOrja 00yueHHe OCYIECTBISIETCS C UCII0JIb30BaHUEM JUCTAHIIMOHHBIX 00pa3oBarenbHbIX TexHomorui (JJOT)
HNudopmannonHoe odecrneyenne:
No (koJ) OcHoBHas yueOHas juteparypa (OCH) No (xoJ) Haspanue unrepuer-pecypca (UP) Anpec pecypca
OCH 1 C.A. TIposoposckuii. English for WP 1 Odunmanbusii caiir OAO http://www.gazprom.ru/
- T
Marketing Managers. — U3a-Bo.: « astipom
Anronorus, 2011.- 288 c.
up 2 Odunmanbusrii caiit OAO http://www.rosneft.ru/
«PocHedTb»
HP3 DenepanpHas ciyx0a CTATUCTHKA gks.ru
Ne (kox) JlononHnTensHas yaebHas mmreparypa (JJOIT) Ne (kox) Buneopecypcs (BP) Agpec pecypca
HOH 1 BB FOHOBaHeB MapKeTI/IHF TCKCTBI O(I)HL[HaHbHLIP’I car OAO http//WWWtranSneftrU/
o TpanchHe
" YIPAXHCHUA Ha aHTTIMUCKOM S3bIKC. panciedT
— Wzn-Bo.: JIpoda, 2008. — 160 c.
AOI2 I Dictionary  of Marketing. -
Bloomsbury Publishing PLC, 2011. —
322 c.
AOI3 Paul R. Timm. 50 powerful ideas you

can use to keep your customers.

1995. Pages:120
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