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YHUBEPCUTET UTMO SKOHOMMYECKUM OAKYNBTET
MIY umeru M. B. JlomoHocosa

Tema 4.
MapkeTtuHr. OueHKa pblHKa

ErowwnHa EKaTepuHa BanepbeBHa
ANpeKTop UeHTpa NPOEeKTHOro yrnpas/ieHUA
n npoasuxeHuna Yumusepcuteta MTMO, K.3.H.




YHUBEPCUTET UTMO y PB K

PA3EN 1.
OCHOBbI MAPKETUHIOBbIX MCCNEQOBAHU
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YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

MI'Y umenn M. B. NNomonocosa

YTO TaKOe MapKeTUHr u
MapKeTUHrosble nccnenoBaHuA?

MapKeTUHr — BUA 4e/10Be4YeCKon AeATe/IbHOCTU, HanpaBAeHHOWN
Ha YA0B/IETBOPEHUE HYK A, M MOTpebHoCcTeEN nocpeacTBOM 0bmeHa

MapKeTUHroBble uccaegoBaHMA — CUCTEMATUYECKOE
onpeaeneHne Kpyra AaHHbIX, HEOHBXOAMMbIX B CBA3U CO CTOALLEN
nepen PUPMON MapKETUHTOBOU cUTyaLMen, nx cbop, aHanns u
OTYET O pe3ynbraTax
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YHUBEPCHUTET UTMO SKOHOMUYECKUIA QAKYNBTET

MI'Y umenn M. B. NNomonocosa

BUAbl MAPKETUHIOBbIX UCCNIEAOBAHMWIA
B | ompesymrar

UccnepoBaHue pbiHKA MoapasymeBaeT onpeaeneHune ero MoHMMaeM, HAaCKO/IbKO PbIHOK, HACKONbKO
MmaclTtabos, reorpadum, CTPYKTYpbI OH A0CTYNeH, HAaCKO/IbKO MpuB/EKaTeNeH
Cnpoca 1 NPeanoXKeHUs, a TaKKe
baKTOpOB, KOTOPbIE BAUAIOT

MU3yuyeHue cbbiTa OnpeaenatoTca KaHabl NPOAAMK, MoHMMaeM, Kakum obpasom nydlie
M3MEHEeHMe NnokasaTeniel B 3aBUCMMOCTM  A0BOAUTb TOBap/ycnyry Ao nokynatens,
OT reorpadMyeckoro Npu3sHaka YTO BAINSIET HA €0 KOHEYHY CTOMMOCTb
MapkeTuHrosoe MN3yueHune cBOMCTB U341 KaK MoHMMaeM, B YEM 3aK/THOHAIOTCA HALIK
uccneaoBaHue ToBapa U OTAE/bHO, TaK U B CPAaBHEHMUM C KOHKYPEHTHbIE NPEeNMYLLECTBA.
KOHKYPEHTOB aHaNOrMMYHbIMM NPOAYKTAMM Mpeanonaraet uccneaoBaHue
KOHKYPEHTOB KOHKYPEHTOB U UX NPea/IOKeHUA
MapKeTUHrosble MoAapasymeBatoT UX KOJIMYECTBEHHbIN U Moem NoOHMMaTb, B YeM MMEHHO
uccnepoBaHuA KauyeCTBEHHbIN cocTas (Nos, BO3pacrT, noTpebHoCTb NoTpebuTenein, Kak ee
notpeburenei npodeccua, cemeiHoe NONOMKeHME U T.4) YAOBNETBOPUTbL M CHOPMMPOBATH
NOANBHOCTb
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YHUBEPCUTET UTMO

K atanam
MapPKeTUHIoBOro nccaenoBaHUA OTHOCATCA:

1.dopmynnposaHue npobaemoil
2.MnaHupoBaHne nccnepoBaHuA
3.C6op uHdopmauunum

4.AHann3s nudopmauum
5.MNoasepeHue UTOros
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YHUBEPCUTET UTMO

SKOHOMMWYECKUIA QAKYNBTET
MI'Y umenn M. B. NNomoHocosa

MeToabl MapKeTUHIOBbIX Uccaea0BaHUM

OCHOBHBIE METOOQM MAPKETHHTOBMX WCCNEQLOBAHWH
NEPEHYHWE 0 AHHBE ETOPHYUHWE 0AHHBE

METOOH CEOPA
KOMAUECTEEHHHX 0 AHHBE

METOAH CROPA

KAUECTEEHHHE 0 AHHWX

I |
—  POK¥C-TP¥NNA — HALL-TECTH
OnpPoc RETAIL-AUDIT
I
— [N¥EWHHOE WHTEPELK | | | — HOME-TECTH
v AHHHEIA v H3AML v OMA
v TENEPOHHEI v HOPAML v B OTPMCE
—  AHAMS NPOTORNTA F MO TOERM b IRCNEPTOR b B MECTAX NPOQA —  MT3ITERY JHOPPIMG
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YHWUBEPCHUTET UTMO SKOHOMWYECKUIA GAKYNBTET

Y vmenn M. B. Nlomonocosa

NMpumep

Crystal Pepsi — 3To pa3sHoBuaHoCTb Pepsi, TonbKko 6e3 KodeunHa,
BbinyweHHaa B 2007 roay. OHa NO3ULMOHUPOBANACL KaK
310pOBaA aNbTePHATMBA KNacCUYeCcKomy HanuTky. Obbembl
npoaax, B3netesLine, 6b110, cpasy NOc/e BbIXoAa HOBUHKMY,
BbICTPO M pe3Ko ynanu. Notpedbutenn NPmUBbLIKAN K KOPUYHEBOMY
uBeTy Pepsi, 1 B NpO3payHOM UAN CUHEM BapUaHTE OHA UX HUKAK
He ycTpanBana. [1ogobHoM oWMOKM MOXKHO Obls10 bl n36eXKaThb,
ecnn 6bl KOMMaHUA NPOTECTUPOBAIA PeaKLUUIO NoTpebutenem c
MOMOLLLbIO XON/1-TECTOB
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YHUBEPCHUTET UTMO SKOHOMUYECKMIA GAKYNIBTET
MIY nmenun M. B. lomoHocoBa

PA3SAEN 2.
OCOBEHHOCTb MAPKETUHIOBbIX MCCNEAOBAHWUN
ANA BbICOKOTEXHOJ/IOTUYHbIX CTAPTAMOB
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YHUBEPCUTET UTMO SKOHOMUYECKNIA QAKYNBTET

MI'Y umenn M. B. NNomonocosa

XapaKTepUCTUKU BbICOKOTEXHO/IOTMYHOM
NPOAYKLUN N PbIHKOB:

Mpeanaraembie ToBapbl/ycnyru npeacTaBaaioT coboit HoBble, HEU3BECTHbIE
PbIHKY TEXHO/I0TUU

PbIHOK U fiaXKe OTPac/b elle He CYLLecTBYIOT

Bcé, uTo MOXKeT npeanpuHUMaTenb B chepe BbICOKOTEXHONONMUHOro busHeca, —

3TO COCTAaBUTb rMNOTE3bl OTHOCUTENIbHO ByAyLLEro To oTpac/n, B KOTOPOI OH
cobupaerca paborartb

Naea NHHOBaLMOHHOrO NPOAYKTa MOXKeT 06roHATbL Bpems

3aqac7y|o nlyyeHue Ll,El'IEBOﬁ dyaAUuTopuUn MmoxKet coenaaatb C
coBepLueHCTBOBaHuem ﬂOTpeszEI'IbCKMX XapaKTepUucTtuK npoayKkuun.

B coBpemeHHoOI1 napagurme lean startup development paspaboTka, MapKeTUHr,
COBepLUEeHCTBOBaHWE NPOTOTUMNA NPOAYKTa U NPOAAXKUN KCIUBAIOTCA» B OAMH,
CNOXKHO pa3aensemblii Ha 4acTU npouecc
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YHUBEPCUTET UTMO

Makpo n mukpocpega

Makpocpepaa

JKoHOoMuU4Yeckue paKkropbl

Mukpocpepaa
HayuHo- RmenTypa Monutuko-
TEXHUYECKUE MpaBosbie
dakTopbl KOHKy- Mocras- daKTopbl
€HTbl
P Pupma | WHUKM
MpupoaHbie\ CObITOBLIE KynbTypHble
dakTOpbI Mocpea- | Toprosns daKTOpbI
HUKM
Demorpadpuueckue
daKTopbl

SKOHOMMWYECKUIA QAKYNBTET
MI'Y umenn M. B. NNomonocosa

11



¥ PBK

YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

MI'Y umenn M. B. NNomonocosa

NMPUMEP C CENPU-NANTKOU

Camasn nepBas cendpu-nanka
6bina 06Hapy)KeHa B XKypHane
«becnonesHble ANOHCKUE
n3obpereHua» 3a 1995 roa
UCTOYHUK:
https://tjournal.ru/p/selfie-
stick-1995

Self-Partrait Camera Stick
Do it yourself without the palaver
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¥ PBK

YHUBEPCUTET UTMO SKOHOMUYECKNIA QAKYNBTET

MI'Y umenn M. B. NNomonocosa

Buabl KAMEHTCKux pbiHKOB (1)

PblHOK NoTtpeburenbckui

pbIHOK (B2C —
business to
customer) -
oTAenbHble AMua U
DOMOX03AUCTBA

(Apple)

NPOMEKYTOUYHbIX
npoAaBL,oB —
npuobpetaowmx
TOBapbl U ycAyru
ANA nocneaylowen
nepenpoaaxu (Ali
Express)

MpombliWwNeHHbI PbIHOK
(B2B — business to
business) - opraHusauum,
npuobpetalowme ToBapbi
M ycnyru ana
MCNO/b30BaHUA UX B
npoussoactee (Dell)
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YHUBEPCUTET UTMO SKOHOMUYECKNIA QAKYNBTET

MI'Y umenn M. B. NNomoHocosa

Buabl KIMEHTCKMX pbiHKOB (2)

PblHOK
Peer-to-peer rocyAapcTBeHH
(«ot bIX yYpeXKaeHui
nonb3oBarens K (B2G — business
no/sb3oBaTesnio) to government)

MexayHapoaHble
PbIHKM — NOKynaTenu
3a pybexkom
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YHUBEPCUTET UTMO y PB K

PA3ZIEN 3.
OLLEHKA PbIHKA U LLEENEBOM CETMEHT
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YHUBEPCUTET UTMO

LLE/IEBOU CETMEHT

LlemeBON cerMeHT — 3TO  OAMH
M3 CErMeHTOB pPblHKA, BblIOpPaHHbLIN B
Ka4yecTBe OCHOBHOIoO AN KOMMaHun C
TOYKMN 3pEHUA pa3paboTKn N peanusaumm

npoayKumn
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YHUBEPCUTET UTMO IKOHOMUYECKWIA GAKYNLTET

MI'Y umenn M. B. NNomonocosa

MAPAMETPbI NMPUBJIEKATE/IbBHOCTU
CEFMEHTA

EmMKocTb cermeHTa (peanbHas);
NepcneKkTUBbl POCTa CErMEHTa
(noTeHUManbHaA eMKOCTb)

J1o0X04HOCTb cermeHTa (peanbHan u
noTeHuUnanbHas);

HacblweHHOCTb cermeHTa (cTeneHb
YA0BNETBOPEHMSA CNPOCa Ha TOBAPbI
AaHHOW KaTeropmm B HacToslLee
BPeMA — N0 KOJIMYECTBEHHbIM U
KauyeCTBEHHbIM XapaKTepUCTUKaM
TOBapa) N KOHKYPEHTHaA cUTyaumA B
cermeHTe

PeHTabenbHOCTb paboThi €
CErMEHTOM
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YHUBEPCUTET UTMO

¥ PBK =

IKOHOMMUYECKMA QAKYNBTET

MI'Y umenn M. B. NNomonocosa

MPOPUIb CEFTMEHTA B2B U B2C

KnuneHtbl B2C KnuneHTbl B2B

KTo oHMn?
Bo3pacr?
fne oHn?

Cdepa peatrenbHocTn?

MoTtuBauua K cosepLUeHUIO
NOKYMNKN?

MoKynatenbcKaa cnocobHOCTb?

KTro npuHumaer pewieHue?

Y10 3TO 33 KOMMAHUK?
Pasmep?
[ne oHn?
OTpacnb?

MoTunBayma K COBEPLLUEHMUIO
MOKYMNKN?

[MoKkynaTenbCcKaa cnocobHOCTL?

KTo npnHumaert peweHune?

Mokasatenb time to market - Bpemsa, Heobxogumoe ana BbiBeaeHUA

NPOAYKTA Ha AaHHbIA PbIHOK
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¥ PBK

IKOHOMWYECKWIA GAKYNLTET
MIY umenn M. B. flomomocosa

OLUEHKA CETMEHTA B CNYHAE CTAPTANOB

YHUBEPCUTET UTMO

B cdhepe BbICOKOTEXHONOMMYHOIO

{:2:1 ’ npeanpUHUMaTENbCTBA UCNONb3YeTCA
chepyrowme noHatua: PAM, TAM,
SAM, SOM:
(Total e PAM (Potential Available Market) — ato
A Marke) HEKUM NPOrHoO3 TOro, Kak USMEHUTCA B
byaywiem
Koond  TAM (Total Addressable Market) —
Py o6wmit 06bEM LEeneBoro pbiHKa.
e SAM (Served/Serviceable Available Ma
SOM rket) — pocTynHbIN 06BEM pbIHKA.
oSk e SOM (Serviceable & Obtainable
faEhcE) Market) — peanbHO AOCTUKMMbBIN

06BbEM pbiHKa.
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YHUBEPCUTET UTMO v PB K

PA3ZIEN 4.
KOMMIEKC MAPKETUHTIA
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YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

KOMIMJIEKC MAPKETUHTIA

Komnnekc mapketuHra (marketing-mix) — 310 Habop
NoAAatoLLMXCA KOHTPOO NepeMeHHbIX PaKTOPOB MAaPKETUHTa,
COBOKYMHOCTb KOTOPbIX $dMPMa WUCNOJb3yeT B CTPEMIEHUU
BbI3BaTb }KE/NATe/IbHYIO OTBETHYIO pPeaKUUo CO CTOPOHbI
LLleNeBOro PbIHKA
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YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

MI'Y umenn M. B. NNomonocosa

KNACCUYECKMIM KOMMNMIEKC MAPKETUHTA
BK/TIOYAET 4 COCTABJIAOLLIUX

MpoAaykT
(Product)

— 370 Habop «u3genmnin u
ycnyr», Kotopble dupma
npeaaaraeT LenesBomy
PbIHKY

KaHanbli
ANCcTprubyummn

(Place)

— KaHasbl, MecTa npoaaxm,

ucnosibayemble ais
pacnpocTpaHeHuWs ToBapa

LleHa (Price)

— [EeHEeXKHan cymma,

KOTOpyto noTpebutenn

[OO/KHbI YNIaTUTD AR
noJsiy4eHus ToBapa

NMpoaBuXeHue

(Promotion)

—eATeNbHOCTb MO
MHOOPMUPOBAHUIO
BHeLHel cpeabl 0

[OCTOMHCTBAxX CBOEro
TOBapa 1 ybexxaeHuto
Lenesblx NoTpebutenei
MoKynaTb ero
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¥ PBK
YHWUBEPCHUTET UTMO SKOHOMWYECKUIA GAKYNBTET

MI'Y umenn M. B. TomoHocosa

CustDev

OnpenenvB W3HayanbHblM Habop M
NO/INTUK MapPKETUHI-MUKC,
KOMMaHUM  cneayeT  MPOBECTU
npouenypy

customer development (custdev)
— 3TO TEeCcTUpPoBaHME WAEUN UM
npoToTMna byayuiero npoayKTa Ha
NOTEHLMANbHbIX NOTPebUTENAX
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YHMB.E.I;:II:I:'.E;:MTMO v P B K
PA3EN 5.

OCOBEHHOCTU NPOAAXK MHHOBALIMOHHDbIX
MPOAYKTOB




Y PBK

YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

CNELUPUKA MPOOANK
MHHOBALMOHHbBIX NMPOAYKTOB

[NoTeHuManbHblE I'IOTpE6MT€IIM B 60/IbLLUIMHCTBE CBOEM HE
ocBeJOoM/1IEHDbI O CYyLWLECTBOBAHUN, XaPaKTEPUCTUKAX U crnocobax
NCnosib3oBaHNA TOBaApPOB

[la)ke nepBUYHaA oCcBEAOMNEHHOCTb NOTPebUTENs He
rapaHTUPYeT NOHMMaHME UM NPEUMYLLECTB, KOTOPblE OH
N3BNEKaeT OT UCMONb30BaHUA HOBUHKM

BonblMHCTBO NOTpebuTene — KoHcepBaToPb! (CM. MYHKT 7) U
He roToBbl MN1aTUTb AOCTATOYHO BbICOKYIO LIEHY 33
COMHUTENbHbIN, HENPOBEPEHHbIN NPOAYKT
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YHUBEPCUTET UTMO

¥ PBK

IKOHOMUYECKWIA GAKYNLTET

MI'Y umenn M. B. NNomonocosa

NMPOAAXKU NHHOBALIMOHHDLIX NMPOAYKTOB
CErMEHT B2C-NOCPEOAHUKAM

MpocTo M AOCTYNHO AOHECTH
CYyTb HOBOrO TOBAapa, AaTb
NOHATb NpeACTaBUTENIO
ONTOBMKA, YTO TOBap
COOTBETCTBYET TEKYLLUM
noTpe6bHOCTAM pbIHKa

BHeapeHue B
ACCOPTUMEHTHYIO MaTpULLy
MHHOBaLMOHHOIO TOBapa
NpuUB/IEKaeT BHUMaHue K
ACCOPTUMEHTY
AUcTpmubbloTopa B Lies oM

ToBap MmeeT feincTBUTENBHO
BbICOKYIO CTEMEeHb
KOHKYPEeHTOCNOCO6HOCTY,
NOCKOJIbKY 061agaeT pagom
HOBbIX, YHUKa/IbHbIX CBOWCTB

MaccoBas peKknama ¢
YKa3aHuem ABHbIX
KOHKYPEHTHbIX NPEUMYLLECTB

AKuuMU, NnpoBogumMbie 3a cYeT
npoussoautens

HoBblii TOBap MOXHO
npoAaBaTb AopoXKe (Tak
Ha3blBaemas «HaL,eHKa 33
HOBU3HY»)

Mpoaa*X1u MHHOBALMOHHOIO
TOBapa NO3UTUBHO
BO34AEMCTBYIOT Ha UMUAXK
OnTOBUKa

Ocob6ble ycnosus gns
ONTOBUKOB B Nepuoa BbiBOAA
Ha PbIHOK (OTCPOYKU, CKUAKM,

BO3BpaTbl U Npoyee)

BoHycCbl ANA ONTOBMKOB

MpepocraBneHune
3KCK/H03MBHbIX NPaB Ha
onpeaeneHHo TeppuTopmun n

T.4.

26



ooooo
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YHWUBEPCHUTET UTMO IKOHOMUYECKUI QAKYNLTET

MI'Y umenn M. B. NNomoHocosa

NMPOAAXKUN NHHOBALIMOHHDLIX MPOAYKTOB
CErMEHT B2C-NMPOAAXKA - NMPOAAKA KOHEYHbIM
NOTPEBUTENAM

Peknama MHHOBaALUMOHHbIX TOBapOB MMEET CBOIO cneunuduKy, Nno3Tomy

AO/KHa coaeprKaTtb cneayrowme MHPopMmaLUOHHbDbIE 3/IEMEHTbI:

* UHPopmauuio 0 cyTM TOBapa M cnocobax ero Mcnoib3oBaHUA

* YKa3aHue Ha HOBble A4NA noTpebutena Bbiroabl

e Kpeatms pgonkeH «nonaaatb» B ayAUTOPUIO HOBAaTOPOB

e K pekname HyXXHO (xopoLuo) npuBaeKaTb pedepeHTHbIX NEPCOH - KTNAEPOB» MHEHUI

e Ba)XHO coueTaHMe MaccoBOI peKknambl U MeToA0B PaboTbl B TOUKAX NpoJaK
(KoHCcynbTaHTbI M Npoyee)
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SKOHOMWYECKWIA GAKYNBTET

YHUBEPCUTET UTMO MI'Y umenu M. B. Jlomorocosa

CNMACUBO 3A BHUMAHMUE!
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